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2003 3
93
1990
(direct
response)
, , TV, CATV, ,
(direct mail), (tele-marketing), (cyber marketing)
, FY2002 3
05%
< -1>
)
FY 1999 FY 2000 FY2001 FY2002 2003. 1/ 4
35,663 31,845 28,572 26,726 26,356
241,429 214,793 171,770 151,029 145,613
7,789 6,017 7,001 7,267 7416
60 86 91 93 -
, 72002 1, 2003. 7. 7.
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1993  49%
1999 56%, 2001 60%
1993  13% 1998
20%, 2000  22.6% < 3> < 3> ).
< -3>

( 9

(2001) 60.0 8.0 9.0 230

(2001) 61.2 17.9 0.9 20.0

(2000) 26 50.2 21.7 55

(2001) 14.0 59.0% - 27.0

: Independent Financial Advisors
: LIMRA INTERNATIONAL, Uint-linked Insurance in Europe, 2003.

< -3>
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: DATAMONITOR, European Life Bancassurance, 2000.
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: DATAMONITOR, European Life Bancassurance, 2000.
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11.1%, 122% , 4.7%
V3 12
< -5> ( )
20
154
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a4 105
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: DATAMONITOR, European Life Bancassurance, 2000.
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) l )
40 55%
41.1%
, 1
37.3% ,
35.1%, 42.2%, 45.6%
) )
4> (FY2002)
D %)
35.1 412 447 417 20.2 171
422 413 52.6 453 52 134
45.6 404 53.6 579 0.8 16
37.3 411 46.9 435 15.7 153

g, 2003. 5.
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, 10
« 5 )

< -5> ( )
( %)

PPGA| 1 4|5 9|10 19 20+
h) 215 | 34.0 14.0 19.0 | 285 29.0
@ 435 | 410 | 540 | 460 | 420 45.0
3 17.0 13.0 19.0 16.0 14.1 14.0
@ 15.3 10.0 12.0 14.0 14.6 9.80
5) 2.7 1.6 1.2 52 08 25

2.34 205 | 2.32 241 | 2.17 2.12
(median) 20| 20| 20| 20| 20| 20

© 5 .
: LIMRA INTERNATIONAL, The 1999 NAIFA-LIMRA Survey d Producer
Opinion(Technica Report), 1999.
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< 6>
( .9
1998 2001
1 78 75 -38
2 41 33 -195
3 22 22 0.0
4 6 10 21 110.0

: LIMRA INTERNATIONAL, Census d U.S. Sales Personnd, 2003.
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< -7> ( )
( % )
PPGA|1 4|5 910 19 20+
1) 227|350 150 | 240 | 309 | 320
@ 433 | 410 | 490 | 440 | 441 | 46.0
€} 17.0 87 230|150 111 | 110
@ 151 | 130 | 120 | 13.0 | 12.7 8.8
5) 1.9 24 1.2 4.0 13 1.6
230 | 208 | 236 | 229 | 209 | 2.01
(median) 20| 20| 20| 20| 20| 20

' 5

: LIMRA INTERNATIONAL, The 1999 NAIFA-LIMRA Survey d Producer

Opinion(Technica Report), 1999.
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229.6%

IMF : ,
FY1999 24 6 FY2002 15 1
16 4 8 7 46.7%
7 9 5 3 32.6%
3 1
< -8>
( . %
2000. 3. | 2001. 3. | 2002.3. | 2003, 3. |1999 2003
169,584 141,520 108,650 87,436 16.7
(3.5) (-165) (-23.2) (-195) '
68,344 63,345 55,436 53,391 26
(-13.7) -73) (-12.5) -3.7) '
3,501 5,199 7413 10,186
2296
(13.3) (485) 42.6) (374)
241,429 210,064 171,499 151,013 387
(-1.9) (-13.0) (-184) (-11.9) '

r

d



< 7> (FY1999 FY2002)

- il
Fyjoma- —=-£y®oto~ - - Fygosi= * T Fyzoe

—— [ TAL = oage = YHPAL  —p— B T A}

13 . 13
FY1999 252% FY2002 279% 2.7%p ,

17.2% 279%  10.7%p . ,
40.6% (<
-9> ).
1 13
, FY1999 66.3% FY2002
79.3%  13.0%p , 55.3%

734%  18.1%p

. 25
, 10.8%p ,
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16.7%p (<
-10> ).
-9> 13
( 9%

FY 1999 FY2000 FY2001 FY2002

25.2 215 233 27.9

172 23.0 25.0 27.9

384 494 41.3 40.6

22.7 224 28.8 31.2

: 13 =(13 1 ,
10 / )% 100.
: , 2003. 7. 7.
< -10>
( 9%

FY 1999 FY 2000 FY2001 FY2002

66.3 72.8 82.3 79.3

13 55.3 63.0 67.1 734
804 87.6 73.9 83.8

63.9 714 79.0 79.3

464 56.4 62.3 60.5

25 31.6 440 46.5 54.6
52.0 715 64.5 713

36.3 54.0 59.6 61.6

013 =(13 / )% 100.

, 2003. 7. 7.
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LIMRA ,
8 58%
50%
30%
10 20%

< -11>
( %

8 10

58 30 20
: LIMRA INTERNATIONAL, Agent Production and Survival: Agency-Building
Agents in the United States, 2001.
LIMRA INTERNATIONAL, Agent Production and Survival: Korea, 2002.

) 1 , 2 , 3 , 4

(salesforce survival rate)

5% , 13%,
10 29%
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< -12>
( 9%
8 10
1 38 70 84
2 13 30 53
3 8 18 38
4 5 13 29

: LIMRA INTERNATIONAL, Agent Production and Survival: Agency-Building
Agents in the United States, 2001.
LIMRA INTERNATIONAL, Agent Production and Survival: Korea, 2002.

LIMRA
27.7%, 184 %, . 16.5%
6.9%,
3.6%, 4.1%
(< -13> )
CEO
CEO 86.0%
80.0% . ,
73.0% (< -14> ). ,

24..0%, 28%,
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31%

< -13> ( )
( %

PPGA|1 4|5 910 19 20+

93| 150 | 98| 87| 134 | 130

184 | 210 | 98| 170 | 111 | 210

69 42| 33| 63| 103 74

2771 240 | 280 | 210 | 28.7 | 25.0

65| 97140 170 | 13.0| 130

36| 69| 43| 56| 50 53

93 120 | 150 | 130 | 119 8.8

11 - 11| 08| 08 03

41| 28| 98| 32| 23 38

30| 42| 43| 56| 34 24

: LIMRA INTERNATIONAL, The 1999 NAIFA-LIMRA Survey d Producer
Opinion(Technica Report), 1999.
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-14> ( CEO)
D %)

/ /
80.0 12.0 8.0
80.0 13.0 70
73.0 150 120
86.0 10.0 4.0
76.0 16.0 8.0
28.0 23.0 490
240 27.0 490
240 22.0 54.0

8.0 13.0 79.0
31.0 25.0 440
33.0 30.0 370

LIMRA

-15>

INTERNATIONAL, View From the Top-CEO Pergpective on
Company Chalenges and Industry Issues, 1999.

2003 3
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: 7 2 , 2 18 5
20 7 () 2 2 )
2002 3 3.8% 12.1%
-15>
( )
FY'99 | FY'00 FY'01 FY'02 FY'01
35663 | 31,845 | 28572 26,726 -1,846 -65
241429 | 214,793 | 171,770 | 151,029 | -20,741 | -121
7,789 | 6,017 7,001 7,267 266 38
, 2003. 7. 7.

"

r



40

< -16> 1
( . %)
FY'99 FY'00 FY'01 FY'02 Fy'01
1,310 1,871 2,173 2,419 246 11.3
887 1,063 1,128 1,151 23 2.1
1,007 1,429 1,200 1,408 208 174
1,183 1,641 1,824 1,959 135 74
, 2003. 7. 7.
. < -16> 1
1,959 135  (74%)
2000
(< -17> )
(push)

(pull)

4

4)



5)

< -17>
1997 2000
44.9% 46.9%
42 4% 37.8%
10.5% 13.9%
15% 14%
2000 72000, p 30,
5),
0.726(pear son
)

, 2002, p.36.

' , 2002.
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