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, DB

, DB

30
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2.

, , , , 5

5 ()
: lead-generation (
), lead-qualification( ), selling & proposing( ), close of

sale( ), post-sales fulfillment & support( )

39),

- < >
4
, <A > ( )
() (
, , , , )

39) Friedman, Lawrence G. and Timothy R. Furey, The Channel Advantage,
Butterworth-Heinemann, pp. 182-184
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DM (Direct Mail), TM (Tele-M arketing), CM (Cyber M arketing),

<C>

, <B >

( ), ( ),
( )
. <A
, <C >
8 ( , :
: , )
) , ,
)
, <D >
8 ( :
) , / , / )
) 8 16
<D>
/ / /
2000 7 20
( , , SK

(

<A>

<B>



5 2 ) 390

355 (
) 41
304
< NV-1> /
( )
33/ 45 33/ 45 66/ 90 (73%)
35/ 45 32/ 45 67/ 90 (74%)
37/ 45 34/ 45 71 90 (79%)
50/ 60 50/ 60 100/ 120 (83%)
155/ 195 149/ 195 304/ 390 (78%)
3.
- < -1>
1)

40) ( ),



—~ N /N~~~



2 5 4

onEsSy HTAlEY IR R HApRa MAUFE

3)

( , 209), ( , 155),
143)

LR E
LE-R=ll ]
- E
0 &mols




66

< V-2> ( )
( ) (5.76, 5.94) (558, 6.10)
( ) (5.00, 6.24) (5.00, 6.55)
( ) (497, 6.24) (4.33, 6.39)
( ) (5.39, 5.73) (5.39, 6.12)
( ) (5.30, 6.39) (5.12, 6.55)
1)
DM, TM, CM, 8
5 (7
)
(5.03), (5.00), @.91)
CM 5.66
DM
@)
343
™ 5 DM . TM
4
CM
CM 4 4

CM
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5 4
4
4.64, (
352, 4.04) CM (451
3.38 3.95)
2)
5.72
, (5.47), CM (5.09),
(5.69), (5.56)
, DM 4 4
.M DM
4 4 . CM
4 1 1
(4 ),
, 4
5.16 (

3.80, 4.67)



CM TM

™ CM

Cc™M ™

< NV-3> - ( )

397 397 4.09 343 397 3.89 293 340

DM | 331y | 375 | @22 | 309 | (309) | (349 251 317)
™ 3.97 429 483 431 420 | 432325377

4.13) | 400) | @31) | (413) | (372) | (4.06 294 367)
oM 403 463 5.66 3.74 449 | 451338 395

(344) | (431) | (509) | (344) @ (3.03) (3.86 2.77 350)

3.86 454 3.86 440 451 | 423319 370
491) | (G47 | (397) | (531) | (5.06) | (4.94 361 448)

5.00 503 326 5.00 491 | 4.64 352 404
G72) | (519) | (356) | (569) | (547) | (5.13 3.77 4.64)

417 417 3.17 431 420 | 4.00 3.03 349
G72) | (539 | 350 | (563) | (556) | (5.16 3.80 4.67)

3.39 334 3.0 340 323 | 329 249 287
400) | 434) | (275 @ (419 | (4.03) | (3,86 2.83 350)
334 323 354 3.14 326 | 3.30 249 2.88
91) | (300) | (369 | (291) | (3.03) | (3.11 224 282
3.97 415 3.94 3.97 410 4.02 (420)

427) | (443) | (389 @ (430) | (4.12) 3.06 (3.81)

(A, B) A :
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< NV-4>
543 592 357 2.84 6.05
5.00 5.08 3.78 341 5.67
432 4.24 6.11 1.30 427
481 511 354 3.16 473
/ 457 451 549 1.00 476
438 4.30 459 3.16 432
5.38 581 432 3.00 581
459 451 489 2.16 4.65
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2)
8
(5.65)
(4.85) 482
(3.53) , (5.94)
4
< |V-5>
5.00 4.65 482 0.97 594
5.38 512 3.88 2.74 453
441 4.79 441 2.85 432
3.38 4.79 435 1.71 444
5.00 459 485 3.24 4.26
5.65 5.29 476 353 5.03
3.79 4.00 4.71 2.29 3.59
347 4.35 4.68 297 4.26
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< NV-6>
2.04 475 6.21 2.62 6.38
3.00 458 458 342 550
3.92 492 4.67 3.4 4.88
3.29 475 4.96 2.75 4.67
4.79 463 454 3.33 3.83
3.37 483 5.00 3.08 450
3.79 4.79 4.17 350 4.08
3.75 4.67 4.4 342 421
255 494 5.00 2.90 5.00
2.23 497 4.96 2.00 581
2.9 532 422 261 487
2.26 442 445 258 5.00
342 458 381 3.87 4.65
2.65 461 452 3.00 471
2.87 461 4.70 3.00 4.68
2.00 494 481 2.29 558
< NV-7>
2.62 488 6.27 2.65 5.73
246 412 4.38 2.62 4.96
2.85 5.35 4.69 2.96 4.77
2.62 492 492 292 481
3.38 515 504 3.38 473
3.77 554 5.69 331 54
3.96 477 4.96 3.65 423
3.92 442 450 3.65 431
2.29 5.13 542 2.96 5.29
2.17 492 5.38 2.25 571
221 5.17 475 246 4.88
2.79 454 504 2.87 525
321 488 4.4 292 4.67
2.75 488 3.38 2.75 4.96
2.37 450 446 292 4.96
2.79 471 4.29 2.75 5.38
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LINMAP(Linear

Programming Technique for Multi-dimensional Analysis of Preference)
41).

Min di2 = 23 wj (Zij - Zij*)2,
]

di =
wj =
Zij =
Zij* = ( / )
i = 1..8( )
j = 1..5( )
41) LINMAP , Art of Management

Decision, 2000, pp.208-209
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wj, Zij, Zi

Max di = > wj @ij - Zij*),
]

st. Zij - Z* = @

di =
wj =
Zij =
Zij* = (
i = 1...8(
j = 1..5( )
Q=1
1
wj, Zij, Zij
1

Microsoft EXCEL



DM,

A , B A
,D 4 , F
- < -1>
CM,
A, B
- , DM, TM, CM,
- , DM, TM, CM,
- CM, DM, ™™
- , DM, TM,
- CM, DM, T™,
- DM
- , DM, TM, CM,

- CM, DM, T™,

CM

CM,
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< [V-8>

CM

™

DM

DM

. DM

42).

™

CM

43). CM

DM

4),

42)
43)

44)

CM
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< V-9>

CM

™

DM
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-2>

DM,

™

CM

A B

™, DM, CM,

DM, TM, CM,

™, CM

) TMI

DM,

CM,

45)

CM

DM

™

< [V-10>

CM

™

DM

45)

CM

DM,
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< V-11>
DM ™ CM
B B B B
©l B A lol“ ° o o
A B B D F F B B
®) & ®  ©| © " O
C D B B
BB A el P ol o 0
D B B
S O TR N I M I O W I
B A D C C
» 2 el PP e e 6
B C C B C
BB A ole® ol 0 ®
C A B D = F D F
®» | ® © @ ©) D)
D A c F = F F F
&) | ® ® © | © | ©
B C C B B
BB Aol ol 0 ®
B B A B C C (g ) (g )
B B A C D D B B
A) ® ® | © . ® © ©
B B A C D D B B
A) ® | ® © | ® O
A B B C D D B B
ORRGEEGEEOENG GEEG)
B B B C D D A B
A) ® ® | © O O
A B B C D D B B
®) & ® O O 6 | 0O
A B B B C C B B
®) A) ® ® 0O ©
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DM

™

CM
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10
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. AA

, AAAA

1) - < -3>
DM, , )
. TM / )
. CM ™
™
< V-12> -
DM ™ CM
- - - - A - -
- - - - AA - -
- - |AAAA - - - -
- AA AA - |AAAA - -
/ - AA |AAAA - - - -
- AA |AAAA| AA - - -
- - - - A - -
- AA |AAAA - - - -
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CM

CM

™

CM,

CM,

DM,

CM,



CM
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(AAAA)

. CM :

: : CM

< V-13>
DM | TM | CM
- - - - A
- - A - -
- | AA ] AA | - -
- | AA |aAAA] - -
- | AA [ AA | AR | -
- | AA ] AA | - -
- | AA [AAAA] AA |AAAA
- | AA [AAAA] AA |AAAA
- | AA |AAAA| - -
- - A - A
- - |AAAA| AA |AAAA
- |AAAA|AAAA|AAAA| -
- | AA [AAAA] AA |AAAA
- |AAAAlAAAA] AA | -
- | AA [aAAA] AA | -
- - - - A




2) - < -4>
2
DMy )
CM , TM )
AA
< V-14> -
DM ™ CM
- - - AA - -
- - - |AAAAAAAA|AAAA
- - - |AAAAAAAA|AAAA
- AA - |AAAAAAAA|AAAA
- - - |AAAA| - -
- - - AA - -
- AA AA |AAAA| - -
- AA - |AAAA| - -
2
1 TM™M, 2 ), ( 1 TM™,
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DM, 2 ), ( 1,2 ),
1 CM, 2
DM,
CM . T™M AA, /
A 1
V-15> ]
DM | TM | CM
- - - A A - -
- - |AAAA|AAAAAAAA| - -
- - |AAAA| - - - -
- - |AAAA| - - - -
- - - A A - -
- - - A A - -
- - |AAAA| - - - -

AAAAIAAAAAAAA| - -

AAAA| - - - -

AAAAAAAAAAAA| - -

AAAAIAAAAAAAA| - -

AAAAAAAAAAAA| - -

AAAAAAAAAAAA| - -
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3)
2
CM,
CM
( 1
DM,
( 1 T™ 2
™, 2 / /
)y
( 12 )
CM .M
A

AA,

DM,
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